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HMO Mortgages

More rooms do not automatically mean more borrowing.

HMO lenders care about how the property is occupied, licensed, valued and operated, not only its

headline rental income.

Classify the property

01 correctly
Ask the right valuation
02 e g
question
; Show that the property
O 5
can operate

Check room count, occupants, households, shared facilities and
whether the property is a small or large HMO for planning
purposes.

In England, an HMO with five or more occupiers in two or more
households generally needs mandatory licensing; local schemes
can cover smaller HMOs.

Planning permission, lawful use and HMO licensing are different
checks. One does not replace the other.

Some lenders use comparable residential values; others may
consider commercial investment methodology for qualifying
HMOs.

Valuation approaches vary with location, property layout, tenancy,
management and lender criteria.

Do not base your refinance exit on multiplying room rents by a
yield without lender support.

Provide floor plans, bedroom sizes, fire-safety evidence, licensing
documentation and realistic operating costs.

Consider utility bills, council tax arrangements, cleaning,
maintenance, management and vacancy assumptions.

A high gross yield can hide a modest net operating return.
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The mistake to avoid

Never exchange contracts on an HMO strategy without
checking local planning, licensing and the lender’s
acceptable property configuration.

DISCUSS A DEAL

Documents worth preparing

Floor plans; room schedule; licence/planning evidence;,
tenancy and rent schedule; management budget;
valuation and exit assumptions.

Send the property, borrowing requirement and your timescale to deal@wefinanceuk.com, or call 020 3917 2651.
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Important information

Your home may be repossessed if you do not keep up
repayments on your mortgage. The Financial Conduct
Authority does not regulate most buy-to-let mortgages.
Bridging finance is typically a short-term, higher-cost form of
borrowing and carries risks, particularly if the planned exit
strategy is not achieved. A clear repayment strategy should
be in place before entering into any agreement. Commercial
bridging finance is not regulated by the Financial Conduct

Authority.
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WeFinance UK is a trading style of Roxton Wealth Ltd, an
Appointed Representative of Rosemount Financial Solutions
(IFA) Limited, authorised and regulated by the Financial
Conduct Authority (FRN 535515). Roxton Wealth Ltd is
entered on the Financial Services Register (FRN 1033240).
Rosemount Financial Solutions (IFA) Limited is an authorised
credit broker, not a lender. We work with an unrestricted
number of lenders to find suitable finance arrangements. We
will receive lender commmission, calculated as a fixed fee, fixed
rate or percentage of borrowing. Full commission details will
be disclosed during your customer journey. Roxton Wealth
Ltd | Company No. 16335726 | ICO: ZB900326 | Registered
Address: ER76, The Link Business Centre, 49 Effra Road,
London SW2 1BZ. This document is intended for UK
consumers and is subject to the UK regulatory regime.
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